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Current Report Pursuant to Section 13 or 15(d) of the
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Tyson Foods, Inc.
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Registrant’s principal executive offices)
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___________________________________

Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of
the registrant under any of the following provisions (see General Instruction A.2. below):

□       Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

□       Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

□       Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

□       Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c)) 
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Item 2.02.  Results of Operations and Financial Condition

On November 15, 2004, Tyson Foods, Inc. (the “Company”) issued a press release announcing its unaudited results of operations for the fourth
quarter ending October 2, 2004.  The press release is furnished herewith as Exhibit 99.1 and incorporated by reference herein.

The Company’s conference call relating to the press release includes certain non-GAAP financial measures.  A “non-GAAP financial measure” is
defined as a numerical measure of a company’s financial performance, financial position or cash flows that excludes (or includes) amounts that
are included in (or excluded from) the most directly comparable measure calculated and presented in accordance with GAAP in the Company’s
financial statements. 

Non-GAAP financial measures utilized by the Company include presentations of earnings per share and other GAAP measures of operating
performance that exclude or include the effect of the closings of selected operations, BSE-related charges, fixed asset write-downs, impairment
charges related to various intangible assets, litigation settlements and other similar events.  The Company’s management believes these
non-GAAP financial measures provide useful information to investors by removing the effect of variances in GAAP reported results of
operations that are not indicative of fundamental changes in the earnings capacity of the Company’s operations.  Management also believes that
the presentation of the non-GAAP financial measure is consistent with its past practice, as well as industry practice in general, and will enable
investors and analysts to compare current non-GAAP measures with non-GAAP measures presented in prior periods.  The non-GAAP financial
measures used by the Company should not be considered in isolation or as a substitute for measures of performance prepared in accordance with
GAAP.

Limitation on Incorporation by Reference

In accordance with general instruction B.2 of Form 8-K, the information in this report, including exhibits, is furnished pursuant to Items 2.02
and 9.01 and shall not be deemed “filed” for the purposes of Section 18 of the Securities Exchange Act of 1934, or otherwise subject to the liability
of that section.

Item 9.01. Financial Statements and Exhibits

(c)           Exhibits

Exhibit
Number Description 

99.1 Press Release, dated November 15, 2004, announcing the unaudited results of operations of Tyson
Foods, Inc. for its fourth quarter ended October 2, 2004.
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the
undersigned hereunto duly authorized.

                    TYSON FOODS, INC.

Date:       November 15, 2004                                                            By:           /s/ Dennis Leatherby    

                     Name:      Dennis Leatherby

                     Title:        Senior Vice President, Finance and Treasurer
                        and Interim Chief Financial Officer
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Tyson Foods, Inc.
Current Report On Form 8-K

Dated November 15, 2004

 EXHIBIT INDEX

Exhibit
Number Description 

99.1 Press Release, dated November 15, 2004, announcing the unaudited results of operations of Tyson
Foods, Inc. for its fourth quarter ended October 2, 2004.
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EXHIBIT 99.1

Media Contact:  Gary Mickelson, 479-290-6111
Investor Contact:  Louis Gottsponer, 479-290-4826

TYSON REPORTS FOURTH QUARTER
AND FISCAL YEAR 2004 RESULTS

        -Record fiscal year GAAP EPS increased 18%, adjusted EPS increased 72% Record fiscal year sales
  increased 8%
-Record results driven by strong chicken and pork performance
-Debt-to-capital reduced from 48% to 44% year over year
-Fiscal year cash flow from operations increased by $112 million, or $220 million excluding prior year
  vitamin  settlements received, net of taxes

Springdale, Arkansas - November 15, 2004 - Tyson Foods, Inc. (NYSE: TSN), today reported $0.19 diluted earnings per share for the fourth
fiscal quarter ended October 2, 2004, compared to $0.42 diluted earnings per share in the same quarter last year. Fourth quarter 2004 sales were
$7.1 billion compared to $6.6 billion for the same period last year. Operating income was $178 million compared to $308 million and net
income was $66 million compared to $147 million for the same period last year.

Pretax earnings for the fourth quarter of fiscal 2004 include $46 million of non-cash costs, or $0.08 per diluted share, related to fixed asset
write-downs and impairment of various intangible assets.  Pretax earnings for the fourth quarter of fiscal 2003 include $10 million of costs, or
$0.02 per diluted share, related to plant closings.

Diluted earnings per share for the 12 months of fiscal 2004 were $1.13 compared to $0.96 last fiscal year, an increase of 18%.  Sales for the 12
months of fiscal 2004 were $26.4 billion compared to $24.5 billion for the same period last year, an increase of 8%.  Operating income for the
12 months of fiscal 2004 was $925 million compared to $837 million and net income was $403 million compared to $337 million for the same
period last year.

Pretax earnings for the 12 months of fiscal 2004 include $40 million ($32 million non-cash) of costs, or $0.07 per diluted share, related to plant
closings and $61 million of costs, or $0.11 per diluted share of BSE-related charges, incurred in the first nine months.  In addition, $46 million
of costs, or $0.08 per diluted share, related to fixed asset write-downs and impairment of various intangible assets, were incurred in the fourth
quarter.  The combined effect decreased diluted earnings per share by $0.26.  Adjusted earnings per share excluding those charges were $1.39,
an increase of 72% compared to the same period last year.

Pretax earnings for the 12 months of fiscal 2003 include $167 million, or $0.31 per diluted share, received in connection with the vitamin
antitrust litigation, which was partially offset by $76 million of costs, or $0.14 per diluted share, related to plant closings and $10 million of
charges, or $0.02 per diluted share, related to the impairment of an equity interest in a live swine operation.  The combined effect increased
diluted earnings per share by $0.15.  Adjusted earnings per share excluding those items were $0.81.

The Company’s accounting cycle resulted in a 14-week fourth quarter and 53-week year in fiscal 2004, as compared to a 13-week fourth quarter
and 52-week year in fiscal 2003.

John Tyson, chairman and CEO, said, “I am very happy with the results we posted in 2004.  We generated record sales and earnings.  Our cash
flow from operations increased by $112 million, or $220 million excluding prior year vitamin settlements received, net of tax.  We improved our
ROIC and reduced our debt to capital to 44%.  Our growth in value-added products has risen to 38% fueled by distribution gains in fully cooked
frozen products, bacon, refrigerated ingredient meats and dinner meats, as well as fresh case-ready beef and pork.  In August, we  introduced a
new marketing and communications strategy designed to market our full range of chicken, beef and pork products under the Tyson brand with
our new slogan, ‘Powered by Tyson’.  We made a lot of progress on our stated goals in 2004, but we still have room to improve. 

Our management team has demonstrated their ability to handle the challenges of our business, and we will demonstrate that again in 2005.  Our
goals for 2005 are to generate earnings per share in the range of $1.15 to $1.45, reduce our debt to capital to 40%, improve our mix of
value-added products to over 40% of sales and target a ROIC of 14%.  We’re looking forward to another good year in 2005.”
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TYSON FOODS, INC.
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Outlook

Based upon the Company’s outlook for fiscal year 2005, including its views of all the various markets, the Company is estimating its fiscal 2005
diluted earnings per share to be in the range of $1.15 to $1.45.  The Company expects over 60% of its earnings to occur in the last six months of
the year. 

Segment Performance Review (in millions)

Sales
(for the fourth quarter and 12 months ended October 2, 2004 and September 27, 2003)

Fourth Quarter 12 Months

Sales
2004

Sales
2003

Volume
Change

Avg. Sales
Price

Change
Sales
2004

Sales
2003

Volume
Change

Avg. Sales
Price

Change
Chicken $2,316 $1,927 12.7% 6.7% $8,397 $7,427 3.5% 9.2%
Beef 3,148 3,283 (4.4%) 0.3% 11,951 11,935 (9.8%) 11.0%
Pork 889 648 11.7% 22.9% 3,185 2,470 7.3% 20.2%
Prepared Foods 787 702 3.5% 8.3% 2,857 2,662 0.2% 7.1%
Other 9 12 n/a n/a 51 55 n/a n/a
Total $7,149 $6,572 4.9% 3.7% $26,441 $24,549 (1.5%) 9.4%

Operating Income (Loss)
(for the fourth quarter and 12 months ended October 2, 2004 and

September 27, 2003)
Fourth Quarter 12 Months

Operating
Margin

Operating
Margin

2004 2003 2004 2003 20042003 2004 2003
Chicken $98 53 4.2% 2.8%$548 158 6.5% 2.1%
Beef 40 189 1.3% 5.8% 127 320 1.1% 2.7%
Pork 23 19 2.6% 2.9% 140 75 4.4% 3.0%
Prepared Foods (5) 11(0.6%) 1.6% 28 57 1.0% 2.1%
Other 22 36 n/a n/a 82 227 n/a n/a
Total $178 $308 2.5% 4.7%$925$8373.5%3.4%
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Chicken (32.4% of Net Sales, 55.1% of Total Operating Income – 4th Quarter 2004)
                (31.8% of Net Sales, 59.2% of Total Operating Income – 12 Months 2004)
                -Improved pricing, product mix and operating efficiencies all led to improved results in the
                 chicken segment in the fourth quarter of fiscal 2004.

Chicken segment sales increased by 20.2% and 13.1% in the fourth quarter and 12 months of fiscal 2004, respectively, compared to the same
periods last year.  Sales and operating income increases for the fourth quarter and 12 months of fiscal 2004 were primarily due to increased
average selling prices and sales volumes, as well as improvements in product mix and operating efficiencies. 

Fourth quarter fiscal 2004 operating income increased $48 million excluding fixed asset write-downs of $13 million recorded in the fourth
quarter of fiscal 2004 and plant closing related accruals of $10 million recorded in the fourth quarter of fiscal 2003.  Operating income for the
fourth quarter was negatively impacted by increased grain costs of $106 million as compared to the same period last year and by approximately
$20 million of losses from the Company’s on-going commodity risk management activities related to grain purchases. 

Fiscal 2004 operating income increased $340 million excluding plant closing related accruals of $13 million and $76 million recorded in the 12
months of fiscal 2004 and 2003, respectively, and fixed asset write-downs of $13 million recorded in fiscal 2004.  Operating income was
negatively impacted for the 12 months of fiscal 2004 by approximately $239 million of increased grain costs, partially offset by a benefit of
approximately $127 million from the Company’s on-going commodity risk management activities related to grain purchases.  The increases in
the Company’s domestic Chicken segment sales volumes for the 12 months of fiscal 2004 were partially offset by decreased international sales
volumes due to import restrictions by various countries caused by the avian influenza outbreaks in the United States.

Beef (44.0% of Net Sales, 22.5% of Total Operating Income – 4th Quarter 2004)
         (45.2% of Net Sales, 13.7% of Total Operating Income – 12 Months 2004)
          -Sales in domestic fresh meat and case-ready increased but were offset by higher live cattle costs, lower
           capacity utilization and decreases in international sales.

Beef segment sales decreased by 4.1% and increased by 0.1% in the fourth quarter and 12 months of fiscal 2004, respectively, compared to the
same periods last year.  Fourth quarter sales and operating income were negatively impacted by losses of $29 million, as compared to $12
million of gains recorded in the same period last year, related to open mark-to-market of open futures positions as of October 2, 2004, and
September 27, 2003, respectively, from the Company’s on-going commodity risk management activities related to its fixed forward boxed beef
sales.  For fiscal 2004, the Company’s on-going commodity risk management activities resulted in losses of $1 million as compared to $17
million of gains recorded in the same period last year.  Operating income for the 12 months of fiscal 2004 included BSE related charges of $61
million.  Additionally, operating income was negatively impacted by approximately $5 million related to the impairment of various intangible
assets and fixed asset write-downs, increased live cattle prices, production declines and decreased capacity utilization for the fourth quarter and
12 months of fiscal 2004.  These decreases were partially offset by higher average selling prices and increased volumes and margins at our
Lakeside operation in Canada.

Pork (12.4% of Net Sales, 12.9% of Total Operating Income –4th Quarter 2004)
          (12.0% of Net Sales, 15.1% of Total Operating Income –12 Months 2004)
          -Strong demand for pork products both domestically and internationally led to sales and volume increases.

Pork segment sales increased by 37.2% in the fourth quarter and by 28.9% in the 12 months of fiscal 2004, compared to the same periods last
year.  The increase in the Pork segment’s operating income for the fourth quarter and 12 months of fiscal 2004 was primarily due to higher
average selling prices and increased demand as pork benefited from stronger domestic and international markets, more than offsetting increases
in live costs.  Operating income was negatively impacted by approximately $1 million related to fixed asset write-downs recorded in the fourth
quarter of fiscal 2004.
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Prepared Foods (11.0% of Net Sales, (2.8%) of Total Operating Income – 4th Quarter 2004)
                             (10.8% of Net Sales, 3.0% of Total Operating Income – 12 Months 2004)
                             -Continued operating success was due to higher selling prices and increased volumes.

Prepared Foods segment sales increased by 12.1% and 7.3%, respectively, for the fourth quarter and 12 months of fiscal 2004, compared to the
same periods last year.  Fiscal 2004 operating income increased $25 million excluding plant closing related accruals of $27 million, the
impairment of various intangible assets of  $22 million and fixed asset write-downs of $5 million, all of which were recorded in fiscal 2004.  The
increase in the Prepared Foods segment’s operating income for the fourth quarter and 12 months of fiscal 2004 was primarily due to higher
average selling prices and increased volumes, partially offset by increased raw material prices.

Other
Other segment operating income decreased for both the fourth quarter and 12 months of fiscal 2004 primarily due to settlements of $3 million
and $167 million received in the fourth quarter and 12 months of fiscal 2003, respectively, related to vitamin antitrust litigation.
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TYSON FOODS, INC.
CONSOLIDATED CONDENSED STATEMENTS OF INCOME

(In millions, except per share data)

Three Months Ended 12 Months Ended
(Unaudited) (Unaudited) (Unaudited)
October 2, September 27, October 2, September 27,

2004 2003 2004 2003
  Sales $ 7,149 $ 6,572 $ 26,441 $ 24,549
  Cost of Sales  6,687 6,046 24,550 22,805

 462 526 1,891 1,744

  Selling, General and Administrative  238 208 880 831
  Other Charges  46 10 86 76

  Operating Income  178 308 925 837
  Other Expenses:
    Interest  67 77 275 296
    Other 11 3 15 18

  Income Before Income Taxes  100 228 635 523

  Provision for Income Taxes  34 81 232 186

  Net Income $  66 $ 147 $ 403 $ 337

  Weighted Average Shares Outstanding:
    Class A Basic 243 242 243 244
    Class B Basic 102 102 102 102
    Diluted 357 353 357 352

  Earnings Per Share:
    Class A Basic $ 0.20 $ 0.44 $ 1.20 $ 1.00
    Class B Basic $ 0.18
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