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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS.

The discussion in this Annual Report on Form 10-K contains forward-looking statements within the meaning of
Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as
amended (the “Exchange Act”), which statements involve substantial risks and uncertainties. Forward-looking
statements generally relate to future events or our future financial or operating performance. In some cases, you can
identify forward-looking statements because they contain words such as “may,” “will,” “should,” “expects,” “plans,” “anticipates,”
“could,” “intends,” “target,” “projects,” “contemplates,” “believes,” “estimates,” “predicts,” “potential” or “continue” or the negative of
these words or other similar terms or expressions that concern our expectations, strategy, plans or intentions.
Forward-looking statements contained in this Annual Report on Form 10-K include, but are not limited to, statements
about:

• our ability to finance solar energy systems through financing arrangements with fund or other
investors;

•our ability and intent to establish new investment funds;
•our dependence on the availability of rebates, tax credits and other financial incentives;

•determinations by the Internal Revenue Service or the U.S. Treasury Department of the fair market value of our solar
energy systems;
•the retail price of utility-generated electricity or electricity from other energy sources;
•regulatory and policy development and changes;
•our ability to maintain an adequate rate of revenue growth;
•our industry’s continued ability to cut costs associated with solar service offerings;
•our strategic partnerships and expected benefits of such partnerships;

•the sufficiency of our cash, investment fund commitments and available borrowings to meet our anticipated cash
needs;
•our need to raise capital and finance our operations from new and existing investors;
•the potential impact of interest rates on our interest expense;
•our business plan and our ability to effectively manage our growth;

•our ability to further penetrate existing markets, expand into new markets and our expectations regarding market
growth (including, but not limited to, expected cancellation rates);

•our expectations concerning relationships with third parties, including the attraction and retention of qualified channel
partners;
•the impact of seasonality on our business;
•our investment in research and development;
•our expectations regarding certain performance objectives; and
•the calculation of certain of our key financial and operating metrics and accounting policies.
These forward-looking statements are subject to a number of risks, uncertainties and assumptions, including those
described in the section titled “Risk Factors” and elsewhere in this Annual Report on Form 10-K. Moreover, we operate
in a very competitive and rapidly changing environment, and new risks emerge from time to time. It is not possible for
our management to predict all risks, nor can we assess the impact of all factors on our business or the extent to which
any factor, or combination of factors, may cause actual results to differ materially from those contained in any
forward-looking statements we may make. In light of these risks, uncertainties and assumptions, the forward-looking
events and circumstances discussed in this Annual Report on Form 10-K may not occur and actual results could differ
materially and adversely from those anticipated or implied in the forward-looking statements.
You should not rely upon forward-looking statements as predictions of future events. Although we believe that the
expectations reflected in the forward-looking statements are reasonable, we cannot guarantee that the future results,
levels of activity, performance or events and circumstances reflected in the forward-looking statements will
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be achieved or occur. Moreover, neither we nor any other person assumes responsibility for the accuracy and
completeness of the forward-looking statements. We undertake no obligation to update publicly any forward-looking
statements for any reason after the date of this Annual Report on Form 10-K to conform these statements to actual
results or to changes in our expectations, except as required by law.
You should read this Annual Report on Form 10-K and the documents that we reference in this Annual Report on
Form 10-K and have filed with the Securities and Exchange Commission (the “SEC”) as exhibits to this Annual Report
on Form 10-K with the understanding that our actual future results, levels of activity, performance, and events and
circumstances may be materially different from what we expect.

2
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PART I
Item 1. Business.
Overview
Sunrun’s (the “Company”) mission is to provide homeowners with clean, affordable solar energy and storage, and a
best-in-class customer experience. In 2007, we pioneered the residential solar service model, creating a hassle-free,
low-cost solution for homeowners seeking to lower their energy bills. By removing the high initial cost and
complexity that used to define the residential solar industry, we have fostered the industry’s rapid growth and exposed
an enormous market opportunity. Our relentless drive to increase the accessibility of solar energy is fueled by our
enduring vision: to create a planet run by the sun.
We provide clean, solar energy to homeowners at a significant savings to traditional utility energy. We also offer
battery storage along with solar systems to our customers in select markets. After inventing the residential solar
service model and recognizing its enormous market potential, we have built the infrastructure and capabilities
necessary to rapidly acquire and serve customers in a low-cost and scalable manner. Today, our scalable operating
platform provides us with a number of unique advantages. First, we are able to drive distribution by marketing our
solar service offerings through multiple channels, including our diverse partner network and direct-to-consumer
operations. This multi-channel model supports broad sales and installation capabilities, which together allow us to
achieve capital-efficient growth. Second, we are able to provide differentiated solutions to our customers that,
combined with a great customer experience, we believe will drive meaningful margin advantages for us over the long
term as we strive to create the industry’s most valuable and satisfied customer base.
Our core solar service offerings are provided through our lease and power purchase agreements which we refer to as
our “Customer Agreements” which provide homeowners with simple, predictable pricing for solar energy that is
insulated from rising retail electricity prices. While homeowners have the option to purchase a solar energy system
outright from us, most of our customers choose to buy solar as a service from us through our solar service offerings
and enjoy the flexibility and savings that come from purchasing solar energy without the significant upfront
investment of purchasing a solar energy system. With our solar service offerings, we install solar energy systems on
our customers’ homes and provide them the solar power produced by those systems for a 20-year initial term. In
addition, we monitor, maintain and insure the system at no additional cost to our customers during the term of the
contract. In exchange, we receive 20 years of predictable cash flows from high credit quality customers and qualify for
tax and other benefits. We finance portions of these tax benefits and cash flows through tax equity and non-recourse
debt structures in order to fund our upfront costs, overhead and growth investments. We develop valuable customer
relationships that can extend beyond this initial contract term and provide us an opportunity to offer additional
services in the future, such as our home battery storage service now being offered in Hawaii and California markets.
Since our founding, we have continued to invest in a platform of services and tools to enable large scale operations for
us and our partner network. The platform includes processes and software, as well as fulfillment through AEE Solar,
racking through SnapNrack and acquisition marketing through Clean Energy Experts, LLC (“CEE”). We believe our
platform empowers new market entrants and smaller industry participants to profitably serve our large and
underpenetrated market without making the significant investments in technology and infrastructure required to
compete effectively against established industry players by improving efficiencies and driving down system-wide
costs. Our platform provides the support for our multi-channel model, which drives broad customer reach and
capital-efficient growth.
Delivering a differentiated customer experience is core to our strategy. We emphasize a customized solution,
including a design specific to each customer’s home and pricing configurations that typically drive both customer
savings and value to us. We believe that our passion for engaging our customers, developing a trusted brand, and
providing a customized solar service offering resonates with our customers who are accustomed to a traditional
residential power market that is often overpriced and lacking in customer choice.
We have experienced substantial growth in our business and operations since our inception in 2007. As of
December 31, 2017, we operated the second largest fleet of residential solar energy systems in the United States, with
approximately 180,000 customers across 22 states, as well as the District of Columbia. We have deployed an
aggregate of 1,202 megawatts (“MW”) as of December 31, 2017, and our Gross Earning Assets as of December 31,
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2017 were approximately $2.2 billion. Please see the section entitled “Management’s Discussion and Analysis of
Financial Condition and Results of Operations — Key Operating Metrics” for more details on how we calculate
Megawatts Deployed and Gross Earning Assets.
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We also have a long track record of attracting low-cost capital from diverse sources, including tax equity and debt
investors. From inception through March 2, 2018, we have raised tax equity investment funds to finance the previous
and future installation of solar energy systems with an estimated value of $6.2 billion.
Our Multi-Channel Capabilities
Our unique, multi-channel capabilities offer consumers a compelling solar service through scalable, cost-effective and
consumer-friendly channels. Homeowners can access our products through three channels: direct-to-consumer, solar
partnerships and strategic partnerships.
Direct-to-Consumer
We sell solar service offerings and install solar energy systems for homeowners through our direct-to-consumer
channel. These solar energy systems are offered to homeowners either under a Customer Agreement or for purchase.
This channel consists of an online lead generation function, a telesales and field sales team, a direct-to-home sales
force, a retail sales team and an industry-leading installation organization.
Solar Partnerships
We contract with diverse solar organizations that act as either exclusive or non-exclusive (depending on the terms of
their contract with us) distributors of our solar service offerings and subcontractors for the installation of the related
solar energy systems. Because of our commitment to these solar organizations and our vested interest in their success,
we refer to them as our “solar partners,” although the actual legal relationship is that of an independent contractor. Our
solar partners include:

•

Solar integrators: trained and trusted partners who originate customers for our solar service offerings and procure and
install the solar energy systems on our customers’ homes on our behalf as our subcontractors. Partnerships with solar
integrators allow us to expand our brand, quickly enter new markets and drive capital-efficient growth. We
compensate our solar integrators on a per solar energy system basis for generating Customer Agreements for us and
installation work they perform for us.

•
Sales partners: sales and lead generation partners who provide us with high-quality leads and customers at competitive
prices. We compensate our sales partners on a per customer basis for the sales and lead generation services they
perform for us. All contracts are between the customer and us, based on a price set by us.

•

Installation partners: trusted installation partners who procure and install a subset of our solar energy systems as our
subcontractors and allow us to more efficiently deploy a mix of in-house and outsourced installation capabilities. We
compensate our installation partners on a per solar energy system basis for the procurement of materials and
installation work they perform for us. Installation partners are solely our subcontractors and do not enter into any
agreements with our customers.
Our ability to connect specialized sales and installation firms on a single platform, which we license to our solar
partners at no cost, allows us to enjoy the benefits of vertical integration without the additional fixed cost structure.
This creates margin opportunities, system efficiencies and benefits from network effects in matching these ecosystem
participants.
Strategic Partnerships
Our strategic partnerships encompass relationships with new market entrants not previously engaged in solar,
including cable, consumer marketing, retail and specialized energy retail companies. Our strategic partners find the
residential solar market attractive, but recognize that significant barriers to entry make partnerships the preferred
method to reach solar customers. Through these strategic arrangements, we typically market our solar service
offerings to the strategic partner’s customer base and install the solar energy systems directly or through one of our
solar partners. We manage the customer experience and retain the value of the economic relationship through the term
of the homeowner’s contract and potential renewal period. We have executed strategic partnerships in competitive
processes that give us access to millions of potential customers. As our industry grows, we believe that our unique
platform and deep partnership experience position us to be the partner of choice for new market entrants. We believe
that these broad strategic relationships will help us drive down our customer acquisition costs and make solar
accessible to even more homeowners.
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The combination of direct-to-consumer, solar partnerships and strategic partnerships offers distinct advantages. The
direct-to-consumer channel allows us to scale rapidly, drive incremental unit costs down over the long term, and refine
operational processes to share with our partners. Our solar partnerships and strategic partnerships enable nimble
market entry and exit, while allowing for capital efficient growth. Together, this multi-channel strategy supported by
our open platform allows us to reach more customers with our leading solar service without compromising our ability
to provide exceptional customer service.
Customer Agreements
Since we were founded in 2007, we have been providing solar energy to residential customers at prices typically
below utility rates through a variety of offerings, most commonly through our leases and power purchase agreements
which we refer to as our “Customer Agreements.” Our two forms of Customer Agreements work the same way
economically and have substantially the same contractual terms. Under our Customer Agreements, customers have the
right to use and consume all electricity produced by the solar energy system. Either directly or through a partner, we
construct a solar energy system on a customer’s home which generates electricity at set prices through Customer
Agreements which typically have an initial term of 20 years. Rates for both forms of our Customer Agreements can be
fixed for the duration of the contract or escalated at a pre-determined percentage annually. Upon installation, a system
is interconnected to the local utility grid. The home’s energy usage is provided by the solar energy system with any
additional energy needs provided by the local utility. Unless the solar energy system is connected to a battery, any
excess solar energy that is not immediately used by our customers is exported to the utility grid using a bi-directional
utility net meter, and the customer generally receives a credit for this excess power from their utility to offset future
usage of utility-generated energy.
Although many of our homeowners choose to pay little-to-nothing upfront and instead receive a monthly bill, some
customers choose to prepay an amount upfront, thereby reducing their monthly bill. The amount of an upfront
payment is customized for each customer and typically ranges from $0 to $5,000 for customers paying monthly.
Customers may also choose to fully prepay their 20-year contracts, and the average cost of these prepaid contracts is
approximately $15,500. The prepayment amount is based on the estimated amount of the solar energy system’s output
over the 20-year term of the Customer Agreement. If the estimated production of the solar energy system is less than
the actual production for a given year after the first full year of the agreement, prepaid customers are refunded the
difference at the end of each such year. If the solar energy system’s energy production is in excess of the estimate, we
allow customers to keep the excess energy at no charge. After the initial term of the Customer Agreement, customers
have the option to renew their contracts for the remaining life of the solar energy system, typically at a 10% discount
to then-prevailing power prices, to purchase the system from us at its fair market value, or have us remove the system.
Regardless of the type of Customer Agreement our customers choose, we operate the system and agree to monitor and
maintain it in good condition at no cost to the customer. We offer an industry-leading performance guarantee to ensure
that our customers are receiving the energy they expect at the price they expect. Our customers also receive up to a
ten-year warranty for roof penetrations.
If a customer sells their home, the customer has the right to purchase the system or assign their Customer Agreement
to the new homeowner, provided the new homeowner meets our credit requirements and agrees to be bound by the
terms and conditions of the Customer Agreement. In connection with this service transfer, the customer may prepay
all or a portion of the remaining payments due under the Customer Agreement to lower the monthly rate to be paid by
the new homeowner. The amount of this prepayment may be reflected in the sales price of the home. If the customer
fails to purchase the system or assign the agreement to a new homeowner, we may negotiate a Customer Agreement
directly with the new homeowner on modified terms and/or look to the original customer for any past due or lost
payments. We have completed thousands of service transfers and, from inception through December 31, 2017, the
aggregate expected net present value of the Customer Agreements once assigned represented approximately 100% of
what it was prior to assignment.
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Sales and Marketing
We sell our solar energy offerings through a scalable sales organization using both a direct-to-consumer approach
across online and offline channels and a diverse partner network that originates and/or installs our systems. We market
and sell our products using direct channels, partner channels, mass media, digital media, canvassing, referral, retail,
and field marketing. We sell to homeowners over the phone, in the field through canvassing and in-home sales and
through retail sales channels through our strategic partners. We also partner with sales-only organizations that focus
on direct-to-consumer marketing and sales on our behalf, typically with a Sunrun-branded offering at point of sale,
which further increases our brand and reach. We believe that a customized, homeowner-focused selling process is
important before, during and after the sale of our solar services.
We train our sales team to customize their consultative presentation to the individual homeowner based on guidelines
and principles outlined in our training materials. We are able to provide our sales team with real-time data and pricing
tools through our proprietary technology which is designed to generate a tailored product offering with optimized
pricing based on the actual characteristics of a homeowner’s home, including roof characteristics and shading, as well
as actual energy usage. This allows our sales team to differentially price homes in the same geographic region quickly
and effectively.
Competition
We believe that our primary competitors are the traditional utilities that supply electricity to our potential customers.
We compete with these traditional utilities primarily based on price (cents per kilowatt hour), predictability of future
prices (by providing pre-determined annual price escalations) and the ease by which homeowners can switch to
electricity generated by our solar energy systems.
We also compete with companies that are not regulated like traditional utilities but that have access to the traditional
utility electricity transmission and distribution infrastructure pursuant to state and local pro-competitive and consumer
choice policies and with solar companies with business models that are similar to ours. We believe that we compete
favorably with these companies based on our unique multi-channel approach and differentiated customer experience.
We also face competition from purely finance-driven organizations that acquire customers and then subcontract out
the installation of solar energy systems, from installation businesses that seek financing from external parties, from
large construction companies and utilities and from sophisticated electrical and roofing companies.
Research and Development
We believe continued investment in research and development is an important component of our on-going efforts to
improve and expand our platform of services and tools. Our research and development expenses were $15.1 million in
2017, $10.2 million in 2016 and $9.7 million in 2015.
Intellectual Property
As of December 31, 2017, we had 18 issued patents and 18 filed patent applications in the United States and foreign
countries relating to a variety of aspects of our solar solutions. Our issued United States patents will expire 20 years
from their respective filing dates, with the earliest expiring in 2029. We intend to file additional patent applications as
we continue to innovate through our research and development efforts.
Government Regulation
Although we are not regulated as a public utility in the United States under applicable national, state or other local
regulatory regimes where we conduct business, we compete primarily with regulated utilities. As a result, we have
developed and are committed to maintaining a policy team to focus on the key regulatory and legislative issues
impacting the entire industry. We believe these efforts help us better navigate local markets through relationships with
key stakeholders and facilitate a deep understanding of the national and regional policy environment.
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To operate our systems, we obtain interconnection permission from the applicable local primary electric utility.
Depending on the size of the solar energy system and local law requirements, interconnection permission is provided
by the local utility directly to us and/or our homeowners. In almost all cases, interconnection permissions are issued
on the basis of a standard process that has been pre-approved by the local public utility commission or other
regulatory body with jurisdiction over net metering policies. As such, no additional regulatory approvals are required
once interconnection permission is given.
Our operations are subject to stringent and complex federal, state and local laws, including regulations governing the
occupational health and safety of our employees and wage regulations. For example, we are subject to the
requirements of the federal Occupational Safety and Health Act, as amended (“OSHA”), the U.S. Department of
Transportation (“DOT”), and comparable state laws that protect and regulate employee health and safety.
Government Incentives
Federal, state and local government bodies provide incentives to owners, distributors, system integrators and
manufacturers of solar energy systems to promote solar energy in the form of rebates, tax credits and other financial
incentives such as system performance payments, payments for renewable energy credits associated with renewable
energy generation and exclusion of solar energy systems from property tax assessments. These incentives enable us to
lower the price we charge homeowners for energy from, and to lease, our solar energy systems, helping to catalyze
homeowner acceptance of solar energy as an alternative to utility-provided power.
The federal government currently offers a 30% investment tax credit (“Commercial ITC”) under Section 48(a) of the
Internal Revenue Code of 1986, as amended (the “Code”), for the installation of certain solar power facilities owned for
business purposes. The depreciable basis of a solar facility is also reduced by 50% of the tax credit claimed. Similarly,
the federal government currently offers a 30% investment tax credit under Section 25D of the Internal Revenue Code
(“Residential ITC”), for the installation of certain solar power facilities owned by residential taxpayers. The Commercial
ITC was set to step down to 10% and the Residential ITC was set to expire at the end of 2016. In December 2015,
Congress passed legislation extending both the Commercial and Residential ITC for an additional five years with a
ramp down from 30% to 26% for solar property commencing construction in 2020 and then further to 22% for solar
property commencing construction in 2021. Current law provides that the Commercial ITC will be 10% for both (i)
solar property commencing construction after 2021 and (ii) solar property that commenced construction during or
prior to 2021 but is placed in service after 2023, and the Residential ITC will expire after 2021.
More than half of the states, and many local jurisdictions, have established property tax incentives for renewable
energy systems that include exemptions, exclusions, abatements and credits. Many states also have adopted
procurement requirements for renewable energy production. Twenty-nine states and the District of Columbia have
adopted a renewable portfolio standard (and nine other states have some voluntary goal) that requires regulated
utilities to procure a specified percentage of total electricity delivered in the state from eligible renewable energy
sources, such as solar energy systems, by a specified date. To prove compliance with such mandates, utilities must
surrender solar renewable energy credits (“SRECs”) to the applicable authority. Solar energy system owners such as our
investment funds often are able to sell SRECs to utilities directly or in SREC markets.
While there are numerous federal, state and local government incentives that benefit our business, some adverse
interpretations or determinations of new and existing laws can have a negative impact on our business. For example,
in the state of Arizona, the Arizona Department of Revenue has determined that a personal property tax exemption on
solar panels does not apply to solar panels that are leased (as opposed to owned), and has subjected our leased solar
panels to personal property taxes. While we are challenging that determination, an adverse outcome will subject us
and other solar companies to an increase in personal property taxes. If we pass this additional tax on to our customers
in the form of higher prices, it could reduce or eliminate entirely the savings that these solar panels would otherwise
provide to the customer. Although we are involved in ongoing litigation challenging the Arizona personal property tax
determination, there can be no assurances that this litigation will be resolved in a manner that is favorable to us or
other solar companies. If this litigation is not resolved in a manner that is favorable to us and other solar companies, it
will adversely impact our operations in Arizona, and if we decide to pass the tax cost on to our customers, the price
increase could adversely impact our ability to attract new customers in Arizona if it reduces or eliminates the savings
that the solar panels would otherwise provide.
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Employees
As of December 31, 2017, we had approximately 3,260 employees. We also engage independent contractors and
consultants. None of our employees are covered by collective bargaining agreements. We have not experienced any
work stoppages.
Corporate Information
Our principal executive offices are located at 595 Market Street, 29th Floor, San Francisco, California 94105, and our
telephone number is (415) 580-6900. Our website address is www.sunrun.com. Information contained on, or that can
be accessed through, our website does not constitute part of this Annual Report on Form 10-K and inclusions of our
website address in this Annual Report on Form 10-K are inactive textual references only. We were formed in 2007 as
a California limited liability company, and converted in 2008 into a Delaware corporation.
The Sunrun design logo, “Sunrun” and our other registered or common law trademarks, service marks or trade names
appearing in this Annual Report on Form 10-K are the property of Sunrun Inc. Other trademarks and trade names
referred to in this Annual Report on Form 10-K are the property of their respective owners.
Available Information
We file annual reports on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K, and amendments
to reports filed or furnished pursuant to Sections 13(a) and 15(d) of the Securities Exchange Act of 1934, as amended.
The public may obtain these filings at the Securities and Exchange Commission (the "SEC") Public Reference Room
at 100 F Street, NE, Washington, DC 20549 or by calling the SEC at 1-800-SEC-0330. The SEC also maintains a
website at www.sec.gov that contains reports, proxy and information statements and other information that we file
with the SEC electronically. Copies of our reports on Form 10-K, Forms 10-Q, Forms 8-K, and amendments to those
reports may also be obtained, free of charge, electronically on the investor relations page on our website located at
investors.sunrun.com as soon as reasonably practical after we file such material with, or furnish it to, the SEC.
We also use the investor relations page on our website as a channel of distribution for important company information.
Important information, including press releases, analyst presentations and financial information regarding us, as well
as corporate governance information, is routinely posted and accessible on the investor relations page on our website.
Information on or that can be accessed through our website is not part of this Annual Report on Form 10-K, and the
inclusion of our website address is an inactive textual reference only.
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Item 1A. Risk Factors.
Investing in our common stock involves a high degree of risk. You should carefully consider the risks and
uncertainties described below, together with all of the other information in this Annual Report on Form 10-K,
including the section titled “Management’s Discussion and Analysis of Financial Condition and Results of Operations”
and our consolidated financial statements and related notes, before making a decision to invest in our common stock.
The risks and uncertainties described below may not be the only ones we face. If any of the risks actually occur, our
business, financial condition, results of operations, cash flows and prospects could be materially and adversely
affected. In that event, the market price of our common stock could decline, and you could lose part or all of your
investment.
Risks Related to Our Business and Our Industry
We need to raise capital to finance the continued growth of our residential solar service business. If capital is not
available to us on acceptable terms, as and when needed, our business and prospects would be materially and
adversely impacted. In addition, our business is affected by general economic conditions and related uncertainties
affecting markets in which we operate. Volatility in current economic conditions could adversely impact our business,
including our ability to raise financing.
Our future success depends on our ability to raise capital from third parties to grow our business. To date, we have
funded our business principally through low-cost tax equity investment funds. If we are unable to establish new
investment funds when needed, or upon desirable terms, the growth of our solar service business would be impaired.
Changes in tax law could affect our ability to establish such tax equity investment funds, impact the terms of existing
or future funds, or reduce the pool of capital available for us to grow our business.
The contract terms in certain of our existing investment fund documents contain various conditions with respect to our
ability to draw on financing commitments from the fund investors, including conditions that restrict our ability to
draw on such commitments if an event occurs that could reasonably be expected to have a material adverse effect on
the fund or, in some instances, us. If we were not able to satisfy such conditions due to events related to our business,
a specific investment fund, developments in our industry, including tax or regulatory changes, or otherwise, and as a
result, we were unable to draw on existing funding commitments, we could experience a material adverse effect on
our business, liquidity, financial condition, results of operations and prospects. If any of the investors that currently
invest in our investment funds were to decide not to invest in future investment funds to finance our solar service
offerings due to general market conditions, concerns about our business or prospects or any other reason, or materially
change the terms under which they were willing to provide future financing, we would need to identify new investors
to invest in our investment funds and our cost of capital may increase.
In addition, our business and results of operations are materially affected by conditions in the global capital markets
and the economy. A general slowdown or volatility in current economic conditions, stemming from the level of U.S.
national debt, currency fluctuations, unemployment rates, the availability and cost of credit, the U.S. housing market,
inflation levels, negative interest rates, energy costs and concerns over a slow economic recovery could adversely
affect our business, including our ability to raise financing.
There can be no assurance that we will be able to continue to successfully access capital in a manner that supports the
growth of our business. Certain sources of capital may not be available in the future, and competition for any available
funding may increase. We cannot be sure that we will be able to maintain necessary levels of funding without
incurring high funding costs, unfavorable changes in the terms of funding instruments or the liquidation of certain
assets. If we are unable to continue to offer a competitive investment profile, we may lose access to these funds or
they may only be available on less favorable terms than those provided to our competitors or currently provided to us.
If we are unable to arrange new or alternative methods of financing on favorable terms, our business, liquidity,
financial condition, results of operations and prospects could be materially and adversely affected.
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Rising interest rates will adversely impact our business.
Rising interest rates may increase our cost of capital. Our future success depends on our ability to raise capital from
fund investors and obtain secured lending to help finance the deployment of our solar service offerings. Part of our
business strategy is to seek to reduce our cost of capital through these arrangements to improve our margins, offset
future reductions in government incentives and maintain the price competitiveness of our solar service offerings.
Rising interest rates may have an adverse impact on our ability to offer attractive pricing on our solar service offerings
to home
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